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However, many asset managers still struggle with an 

inefficient and fragmented approach to their produc-

tion of pitchbooks, client presentations and marketing 

materials. Updating materials often involves pulling to-

gether multiple, disparate sources of data and content 

from different areas of the business at month and quar-

ter-end, with limited workflow, audit and governance. 

On top of this, further manual work is required to 

calculate figures and reconcile layouts and branding 

to ensure that consistent and accurate materials are 

created. 

This situation creates potential for inconsistent output 

of data, branding and messaging, as well as consider-

able operational strain at month and quarter-end for 

the marketing and compliance teams, who are tasked 

with updating and managing content.

With global assets under management predicted to double in size by 2025, the  
competition to acquire new business, win new mandates and drive client retention has 
never been fiercer. The ability for Business Development, Sales and Client Services 
teams to deliver better-marketed pitches and a more customized experience is 
now critical to capturing revenue and business growth. 

SIMCORP CORIC’S SALES ENABLEMENT MODULE 

alleviates the operational strain associated with 

the productionand updating of pitchbooks and 

client presentations. The module leverages the 

same consistent data set,tools, processes and 

workflow available within the SimCorp Coric 

platform to manage presentations and pitch-

books in one central place 

 

With the Sales Enablement Module, marketing 

teams can ensure that all slides are compliance 

approved, consistently branded and utilize the 

appropriate correct and accurate data. Sales, 

marketing and business development teams are 

armed with up-to-date and consistently branded, 

on-message marketing materials, filled with clean, 

accurate data and market content.

The solution is accessible anytime, anywhere via  

mobile device, tablet or PC. Entire packs of pre- 

approved, compliant slides can be downloaded 

on a mobile device by a salesperson – all linked to 

the same underlying data which drives client and 

company reporting. This means sales can operate 

on a self-service basis, without running the risk 

of using inaccurate information or waiting for an 

overloaded marketing team.
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RELIEVE PRESSURE FROM OVERLOADED  

MARKETING TEAMS 

SimCorp Coric enables better oversight and manage- 

ment of the creation of presentations and pitchbooks 

for client retention and acquisition efforts. The solution 

allows users to automatically update content across 

the slides, removing the manual intervention required 

to update performance figures, amend charts or cus-

tomize reports. 

INCREASE OPERATIONAL AGILITY, REDUCE TIME 

TO MARKET – AND CAPTURE GROWTH 

Using SimCorp Coric’s Sales Enablement module can 

dramatically reduce the time it takes to update client 

presentations, pitchbooks and other marketing mate-

rials. Sales and distribution teams are armed with the 

latest, most up-to-date data, branding and messaging, 

leaving them to focus on winning new business, and 

taking advantage of opportunity, rather than adminis-

tration. 

REDUCE OPERATIONAL RISK 

Data and market content flow seamlessly from the 

SimCorp Coric platform, virtually eliminating the need 

to manually reconcile data and content from disparate 

solutions, processes and teams. Additionally, workflow 

functionality, including sign-off, audit, branding and 

formatting can be added to content before any slide 

deck is generated, reducing the risk of presenting 

inaccurate data.

REDUCE REPUTATIONAL RISK

Sales, client services and business development teams 

can customize presentations within the boundaries set 

by compliance and marketing to ensure that presenta-

tions are always up to date, on-message and compliant 

whilst being customized to individual needs. 

STRENGTHEN BRAND IDENTITY 

SimCorp Coric handles the production of marketing 

materials from a core platform, which means that 

data, layouts and branding are created centrally. This 

ensures clients, consultants and other interested par-

ties are consistently delivered the correct messaging, 

inspiring confidence both internally and externally.

ANYTIME, ANYWHERE ACCESS VIA MOBILE,  

TABLET OR PC

With firms looking to expand their distribution chan-

nels rapidly into new geographies, SimCorp Coric’s 

Sales Enablement capabilities deliver the agility for 

sales and business development teams to operate 

remotely via mobile device, enabling you to take ad-

vantage of opportunities in new regions as they arise.



LEGAL NOTICE

The contents of this publication are for general 

information and illustrative purposes only and are 

used at the reader’s own risk. SimCorp uses all 

reasonable endeavors to ensure the accuracy of the 

information. However, SimCorp does not guarantee 

or warrant the accuracy, completeness, factual 

correctness, or reliability of any information in this 

publication and does not accept liability for errors, 

omissions, inaccuracies, or typographical errors. 

The views and opinions expressed in this publication 

are not necessarily those of SimCorp.
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introduced into a retrieval system, or transmitted 

in any form, by any means (electronic, mechanical, 

photocopying, recording, or otherwise), or for any 

purpose without the express written permission of 
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registered trade-marks or trademarks of SimCorp 

A/S in Denmark and/or other countries. 
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list of SimCorp A/S trademarks. Other trademarks 

referred to in this document are the property of 

their respective owners.

ONE SYSTEM FOR A COMPLEX WORLD

ABOUT SIMCORP CORIC®

SimCorp Coric is a best-in-class enterprise client communications and 

reporting solution for private wealth and institutional asset management 

firms to automate their end-to-end reporting processes and enhance 

client service. 

The solution integrates with virtually any investment management  

solution, drawing data from any source into a consistent and transparent 

form across all client communications. 

SimCorp Coric is fully owned by SimCorp, a leading provider of integrated 

investment management solutions for the global financial services industry, 

listed on NASDAQ Copenhagen.

For more information, please visit www.simcorpcoric.com.
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