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It may be debatable who the source of the above quote is: Mark Twain, Storm P., 
Niels Bohr or Yogi Berra. But the truth of it struck us as particularly relevant as we 
looked back at the tumultuous events of the past twelve months in preparation for 
writing this outlook on the year ahead. 

With that in mind, the 16 mostly short opinion pieces to follow are emphatically not 
predictions. Rather, they are perspectives on a selection of continuing and emerging 
trends within the investment management industry, selected and written by some of 
SimCorp’s own domain experts, and offered up for your consideration. It is our hope 
that they will provide you with useful insights on the challenges and opportunities 
these trends already have and will give rise to in the not so distant future. 

IT’S DIFFICULT  
TO PREDICT  
ESPECIALLY ABOUT  
THE FUTURE
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A SYSTEMS APPROACH 
IN ACTION

The whole is more than the sum of the parts

FRONT-TO-BACK



DERIVATIVES PROCESSING
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TAKING A HOLISTIC VIEW OF 
COLLATERAL MANAGEMENT

MARK BAKER - PRODUCT MANAGER – COLLATERAL MANAGEMENT

In March 2017, the impact of new IOSCO regulations 

and BCBS recommendations will come into effect, 

generating a fundamental front-to-back paradigm 

shift for asset managers and their bilateral trading 

operations. The aim of course is to reduce the risk of 

systemic issues developing throughout the financial 

system as a result of counterparty defaults.

Now, the financial community will need to exchange 

’variation margin’ on a daily basis, subject to decreased 

minimum transfer amounts (MTA). Typically this will 

comprise of a one way payment from those that have 

lost money to those who have made money. Addition-

ally, there will be a phasing in of an ’initial margin’ 

requirement. Like a bond, the initial margin is exchanged 

between the two parties as a guarantee and must be 

posted by each side at the opening of a trade.

Previously, collateral management has been a back 

office function, operating on a periodic basis. Now, 

their work will directly impact front office operations 

and will require daily processing.

Because of the new requirements around collateral,  

the front office workflow must now incorporate ele-

ments of the collateral workflow if they are to best 

satisfy a margin call. As thresholds and time periods 

have come down significantly, the number of margin 

payments will dramatically increase. 

Mark holds an MBA from London Business 

School. He joined SimCorp in 2016 bringing 

significant buy- and sell-side industry experi-

ence from 17 years in product management, 

derivatives trading and processing. At SimCorp, 

he is responsible for driving the product strat-

egy for the instrument coverage in SimCorp 

Dimension. 
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The changes will have impacts across functions: 

Portfolio Managers would typically not have con- 

sidered collateral requirements in OTC investment 

decisions; however, given the need to post margin, 

they will now have to consider not only collateral 

availability, including the levels of and timely access  

to liquidity in a portfolio, but also evaluate if there  

are alternative investment strategies, such as cleared 

OTC or exchange traded derivatives, which provide  

an equivalent investment strategy, but at lower cost. 

Furthermore, the pricing of bilateral swaps will be 

affected by the level and quality of collateralization 

defined in bilateral Credit Support Annexes (CSA). 

 Collateral Managers must consider increased opera-

tional efficiency, which will necessitate increased 

workflow automation and standardization, enhanced 

collateral optimization within and across pools (in-

cluding funding costs), access to industry platforms 

and a holistic view of collateral inventory. Furthermore, 

organizational or operational changes may be required 

to differentiate workflows between margin call con- 

firmation and subsequent collateral selection. Studies 

estimate that the margin calls are likely to increase 

between five and tenfold and with the effective use of 

collateral potentially adding up to 10 basis points to 

returns. 

Risk Managers: The increases in collateral exchange 

will necessitate not only that collateral adheres to the 

relevant CSA, but also require a more holistic view of 

collateral across the buy-side organization to mitigate 

against risks such as collateral concentration and 

wrong way risk. Such organizational constraints need 

also to be incorporated in collateral optimization 

routines. 

Compliance Managers: Despite the increases in 

collateral flow, compliance users, whether front or 

back office, must continue to ensure that workflow 

still adheres to regulatory and internal policies. 

 

SimCorp has invested significantly in enhancing the 

collateral management functionality within SimCorp 

Dimension to meet these new market challenges. This 

includes: 

•  A completely new user interface, Margin Manager, 

is available in Release 6.1 to optimize daily variation 

margin workflows, including integration with the 

industry utility AcadiaSoft, electronic margin 

confirmation community.  

•  Enhanced collateral optimization rules and per- 

formance improvements to assist in automation  

of collateral selection processes. 

•  Transaction integration with the Compliance 

Manager is available from Release 6.0 ensuring  

a more holistic view of collateral inventory,  

mitigating risk such as collateral concentration. 

•   Ability to separate collateral workflows between 

margin confirmation and pledge selection.

Future releases are anticipated to include:

•  Integration with Cassini Systems for cost of trade 

analysis for portfolio managers and calculations  

of initial margins. 

•   Extensions of the AcadiaSoft integration for initial 

margin and interest statement workflow. 

 •  Enhanced legal agreement structures to support 

for regulatory changes across different agreement 

types (such as ISDA, GMRA). 

•   Incorporation of compliance rules in automated 

collateral selection. 

•   Operational tools to enhance margin forecasting, 

excess margin calculations, and margin call toler-

ances.

FOR FURTHER INSIGHT

Watch our on-demand webinar “SimCorps Integrated 

Derivatives Processing Solution”

http://bit.ly/2fKX9qH
http://bit.ly/2fKX9qH


INSOURCING
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RECLAIMING CAPABILITIES FOR 
COMPETITIVE ADVANTAGE

GERNOT SCHMIDT - PRODUCT MANAGER – FRONT OFFICE

Across the world, public pension funds and sovereign 

wealth funds (SWFs) are increasingly bringing invest-

ment functions in-house. The financial crisis made many 

of these firms realize the need to be closer to their 

investment portfolios – not only as a means of having 

a better risk overview, but also as a way to save on 

exorbitant fees and increase the disappointing returns 

many were experiencing.

The reasons behind this trend are several, but most 

important is the desire to achieve lower overall cost, 

higher net-of-fee performance, and improved align-

ment of investment strategy to long-term objectives.

CEM Benchmarking of Canada, a consultancy, recent-

ly found that every 10% of assets taken in-house led 

to a four-basis-point reduction in costs by removing 

asset management profit margins from the equation. 

Insights such as these may be why a recent report 

I read found that four out of five pension funds are 

planning to increase the proportion of their portfolio 

that is managed in-house in the coming years.

While the trend may have kicked off several years ago, 

I believe it will really take off in 2017, especially among 

US public pension funds.

For example, Abu Dhabi’s sovereign wealth fund 

already employs over 1,500 people, while Norges 

Bank Investment Management (NBIM) has offices in 

seven countries. Additionally, one of Australia’s large 

superannuation funds, Cbus, announced earlier this 

year that they would boost their investment team  

and increase the amount they manage in-house from 

10% to 20%. On the pension side of things, AIMCo  

and HOOP in Canada have been managing in-house 

for years now.

Moving from outsourced to insourced asset man-

agement presents a range of challenges, especially 

around governance processes and establishing tech- 

nological capabilities. Once these have been overcome, 

governance becomes a strength and increasing the 

amount of insourcing doesn’t come with major addi-

tional costs. 

Insourcing provides a great opportunity from a tech-

nological standpoint. A lot of asset managers who 

have been operating for many years often struggle 

with a fragmented web of different IT applications 

and are too scared to attempt at consolidating the 

systems. Asset owners who are at the start of their 

insourcing journey therefore have a real opportunity to 

define the ideal IT operating model on as few systems 

as possible.

Making insourcing of asset management a success 

requires a robust, standardized, and flexible platform 

to support the investment management processes but 

also stakeholder reporting. SimCorp Dimension’s IBOR 

architecture can offer this flexibility. On the one hand, 

it gives the organization a consistent view on posi-

tions and cash, facilitating accurate stakeholder and 

regulatory reporting. On the other hand, it provides 

a set of tightly integrated business functionalities like 

portfolio management and trading, and comprehen-

sive coverage of asset classes including alternative 

investments.

FOR FURTHER INSIGHT

Read the Journal article: “The emergence of the 

‘whole office’”

http://bit.ly/2gjOkYR
http://bit.ly/2gjOkYR


DATA MANAGEMENT
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LEVERAGING DATA TO  
COUNTER COMPLEXITY

HOWIE SAN, DOMAIN MANAGER FOR CONNECTIVITY AND DATA MANAGEMENT

Generally, we expect investment managers to contin-

ue their efforts of reducing costs as well as to differ-

entiate themselves in terms of providing better client 

service and investment performance. In a world of 

low interest rates, vigorous competition, regulatory 

burdens and increasing market complexity, these are 

challenging objectives and data management will play 

a key role in the firms’ ability to succeed.

In the current asset management landscape, data 

is a vital element of most processes. Many firms are 

introducing complex portfolio strategies and fund 

structures, thereby increasing risk exposure, sensi-

tivities, and the demand for advanced risk scenarios. 

Firms are also introducing data complexities from new 

platforms, complex analytics requirements, and the 

need for advanced business intelligence and reporting 

capabilities. As a consequence, we see an increasing 

recognition in the market that data issues can be a 

hindrance to the realization of growth strategies and 

operational efficiency. 

In the attempt to improve data management, challen- 

ging and changing the operating model is one area 

where the potential benefits could be substantial. 

Firms need to look at how they operate and consider 

whether it is fit for purpose, or even best practice for 

now and in the future. The system landscape should 

be a key element in this assessment. Many investment 

managers still operate with congested system land-

scapes with substantial overhead in integration and 

support, which provides poor conditions for effective, 

value-adding data management. 

SimCorp Dimension with its modular, integrated archi-

tecture sitting on top of an award-winning IBOR offers 

significant benefits both in terms of systems architecture 

simplification, automation of processes, and the ability to 

work with a golden copy of data across the value chain  

– all providing a firm foundation for data management. 

To help you consolidate data from disparate sources, 

SimCorp offers a Data Warehouse Manager which en-

sures that extracted data can be pulled together in a 

standardized, usable format. This for instance enables 

investment managers to conduct timely, highly auto-

mated, and accurate reporting.

Howie is an industry veteran having undertaken 

his first financial IT project in 1987, working for 

Coopers and Lybrand Associates. Since then 

he has held a number of product management 

roles in the banking and technology sectors, 

including stints at Thomson Financial, GFI,  

Dealogic, and most recently Citigroup.

FOR FURTHER INSIGHT

Read the Journal article: “A Strategic Data  

Management Approach”

http://bit.ly/2fUsI4A
http://bit.ly/2fUsI4A


FROM SCIENCE FICTION 
TO SCIENCE FACT

The inexorable rise of the machines

TECHNOLOGY



ARTIFICIAL INTELLIGENCE
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THE NEXT EVOLUTION 
IN MACHINE LEARNING

ANDERS KIRKEBY, TECHNICAL FELLOW, VP – ENTERPRISE ARCHITECTURE

Two to three years ago big data was all the rage. 

Technologies and the understanding thereof has since 

matured. One of the more interesting areas within 

that space is machine learning. Machine learning is 

not new, but what is new are the many applications 

we are seeing in volume with self-driving cars being 

the poster child. Some hedge funds have used these 

technologies in the past, but we are going to see 

strong growth in the use of these technologies in the 

coming years – also in the investment management 

community.

Machine learning offers investment managers new ways 

to differentiate in a space where narrowing margins 

are otherwise driving firms to become ever more similar.  

Machine learning can be used in investment decisions 

to derive value from more input than human operators 

can handle or it can be used to derive new insight into 

the efficiency of the business.

Machine learning gives a number of new possibilities, 

however it requires some experimenting to build 

capabilities and identify where the value is for any 

specific use case. 

At SimCorp we are busy building up capabilities to 

prototype new features and products based on ma-

chine learning. Initially our focus is on ways to improve 

operations, but we are also looking ahead to see how 

we can make investment professionals even more 

productive.

Anders has served in multiple technical product 

strategy roles at SimCorp. He is currently Head 

of Technical Product Management & Technology 

Research, based in London, with responsibility for 

managing the future of the technical platform, 

operations, and user experience in the SimCorp 

Dimension investment management software 

product. 

FOR FURTHER INSIGHT

Read the Journal article: “Man Vs Machine”

http://bit.ly/2fKYGNv


ANALYTICS

USING STATISTICS FOR  
ILLUMINATION, NOT SUPPORT

ANDERS KIRKEBY, TECHNICAL FELLOW, VP – ENTERPRISE ARCHITECTURE

Analytics is another area to come out of the big data 

and data science space. We have had analytics for a 

long time. What is new is the focus on making data 

more accessible and easy to consume for a larger set 

of users.

If you want to improve investment outcomes or effi-

ciency, you need a learning organization. This takes 

data and mindset. Modern approaches to analytics put 

data into the hands of the professionals who under-

stand a particular part of the process best and make 

it easier and safer to experiment with the data to find 

new insights from which to learn and adapt. The ability 

to do this well throughout the organization will be a 

defining trait of successful firms in years to come.

With SimCorp Dimension 6.1 we ship the first out-of-

the-box web services, which includes ODATA interfaces 

so data can be very easily consumed in common BI 

tools like Excel Power BI, Tableau and others. This is so 

much easier than what we have seen in the past. It en-

courages experimentation, and compared with extrac- 

ting data into files, all the data remains secure and can 

only be accessed by authorized users. SimCorp plans 

to further expand these capabilities going forward.
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FOR FURTHER INSIGHT

Watch our on-demand webinar “Improving Risk and 

Performance Analytics in the Front Office”

Read the Journal article: “Big Data”

http://bit.ly/2gJ6XCt
http://bit.ly/2gJ6XCt
http://bit.ly/2gJ6XCt
http://bit.ly/2gjH2Ej


CLOUD

WEATHERING THE GALE OF 
CREATIVE DESTRUCTION

ANDERS KIRKEBY, TECHNICAL FELLOW, VP – ENTERPRISE ARCHITECTURE

Cloud continues to drive changes across many indus-

tries. The platforms are maturing and the wealth of 

easy-to-use add-on features is impressive. This explo-

sion of available services is a key enabler for many of 

the start-ups challenging many industries including 

retail banking. It has reduced the barriers to entry 

substantially and it has enabled entirely new types of 

businesses. 

The consensus within the investment community seems 

to be that while perhaps at a slower pace, disruption 

will come to asset managers too – in particular from 

technology firms who can potentially impact how funds 

are sold. What is common for these potential disruptors 

to the industry is that they leverage cloud scalability, 

but also represent ecosystems in their own right. The 

jury is still out as to whether investment management 

is too niche for effective ecosystems to flourish.

In 2016 SimCorp went live with its first fully hosted 

SimCorp Dimension solution. We also started building 

a new cloud-based application stack. This is a project 

for the long term, but we will add exciting new capa-

bilities from early on in the process. The overarching 

aim is not cloud as such, but rather to create a flexible 

ecosystem where SimCorp customers can focus on 

what they do best and leave the rest to SimCorp and 

others.
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FOR FURTHER INSIGHT

Read the Journal article: “Financial services industry: 

Evolution or disruption?”

http://bit.ly/2gjR7Be
http://bit.ly/2gjR7Be


DISTRIBUTED LEDGER
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BLUEPRINT FOR A FUTURE 
BEYOND BLOCKCHAIN

IGOR GRAMATIKOVSKI, PRODUCT MANAGER FOR SETTLEMENT

In 2017, we foresee the appearance of various distrib-

uted ledger technologies in production use. These 

implementations will very likely have little in common 

with the Blockchain of 2008-2014 (expect no blocks, 

no miners, no pervasive data in the consensus layer, 

and multiple consensus mechanisms), but they will 

have been developed with the help of the funding 

inspired by the panacea promise of Blockchain.

The multiple implementations will essentially be distinct 

proprietary platforms, in the form of ‘walled gardens’, 

to which investment managers, as key industry parti- 

cipants and asset owners on the buy-side, will undoubt- 

edly be invited to participate. In the decision making 

process, investment managers will need to carefully 

evaluate the business cases via a considered cost/

benefit analysis. We expect most firms to follow a 

cautious approach, predominately in order to gain 

clarity on the longevity and dominance of these 

emerging platforms.

SimCorp will as always continue to seek partnership 

with its clients in any concrete implementations that 

solve real problems for the buy-side. With our unpar-

alleled experience in servicing the buy-side commu-

nity, strong skill base of our technologists and market 

experts, as well as industry partnerships, we are con- 

vinced we will be able to respond quickly to any 

emerging trend impacting the industry.

Igor is responsible for SimCorp’s Trade Processing 

solution and strategy. Prior to joining SimCorp, 

he worked as an Investor Market Manager at 

Citibank’s Securities and Fund Services. He 

joined Citi from Markit, where he held Business 

Development positions, prior to which he spent 

six years in Product Management at Thomson 

Reuters.

FOR FURTHER INSIGHT

Read the Journal article: “Adapting your operating 

model to complexity and change”

Check out our blog on this subject: “What is it and 

how will it affect our investment managers?”

http://bit.ly/2gjRb3I
http://bit.ly/2gjRb3I
http://bit.ly/2fKZQbA
http://bit.ly/2fKZQbA


MOBILE
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THE ANATOMY OF  
OPERATIONAL AGILITY

JACOB GOLTERMANN, PRODUCT PORTFOLIO MANAGER FOR TECHNOLOGY

Mobile access to enterprise systems has been around 

for some years. Initially the trend was to simply provide 

mobile access to the full application, but many compa-

nies have had to realize that this is not how people work. 

In most cases, people prefer to do more complicated 

tasks, like analysis, decision making and actual execu-

tion at work, on their laptop.

The mobile trend today goes towards providing access 

for performing more simple tasks like status checks, 

monitoring progress on processes or tasks, and making 

simple decisions while on the move. The mobile solution 

then works as a supplement to the desktop applica-

tion, providing an opportunity for employees to be 

more flexible at work. For investment managers 

operating in a global environment and across time 

zones, mobile access for instance provides more agility 

in terms of employees being able to perform tasks 

related to foreign market trading outside their own 

office hours.

SimCorp has catered for the need for mobile access 

with a number of dashboards across SimCorp Dimen-

sion. It is for instance possible to access the Compli-

ance Manager dashboard and ‘alerts inbox’ while on 

the move, which means the compliance manager can 

check compliance breaches, accept minor breaches 

and override them in the morning on his way to work 

or in the evening when he is at home and other markets 

have been trading for some hours since he left work. 

SimCorp has plans to enhance the mobile access to 

several parts of SimCorp Dimension.

Jacob completed a Masters in mathematics 

specialised in financial theory prior to embarking 

on a career as a developer. Since joining SimCorp 

in 1997, he has held several management posi- 

tions in areas such as Financial Instruments, 

Front Office and Technology. Member of  

SimCorp’s Board of Directors from 2007 to 2016.



AN APPETITE FOR  
ALTERNATIVES

Hunger for higher returns continues to drive interest in alternative 
investments 

ASSET CLASSES



ALTERNATIVE INVESTMENTS
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FEASTING ON ALTERNATIVES 

HUGUES CHABANIS, PRODUCT MANAGER FOR ALTERNATIVE INVESTMENTS

With the market for traditional asset classes offering 

low interest rates and low yield at best, the appetite 

for Alternative Investments continues to soar. This has 

not gone unnoticed by investment managers, with 

around 70% of them investing in alternatives. This is 

the fastest growing category of investments, doubling 

in size since 2005 and expected to double again by 

2020 to reach US$18 trillion. Investment managers 

are diversifying more and more within the alternative 

asset class, but infrastructure, private debt, private  

equity, and real estate remain the asset classes grow-

ing the fastest.

Adopting a new asset class directly impacts the need 

for better software coverage. The bigger the alterna-

tive asset portfolio, the higher the need for system 

stability in the core daily operations. This call for more 

automation and more integration around corporate- 

wide functions such as risk, compliance, accounting, 

and settlement. With alternative assets growing, there 

will be more and more regulations that investment 

managers have to comply with, which adds further to 

the pressure on system requirements.

To efficiently handle their growing alternative invest 

ment operations, Investment managers increasingly 

request simplified IT system architectures with re-

duced number of systems and technologies, thereby 

reducing the number of interfaces that can generate 

excessive delays in the information flow.

As investment managers’ prioritization of alternatives 

increases, SimCorp is dedicated to providing the stable 

system support for best practices operations needed 

in this field. Already today SimCorp Dimension is able 

to support investments in alternatives in different way. 

However, as this is a need, which is expected to continue 

growing, SimCorp is also building a new dedicated 

manager for alternatives, completely integrated with 

SimCorp Dimension’s core and the robust system 

features. The improvement of SimCorp Dimension’s 

functional coverage of the alternative investments, 

with market standard and best practices, and all 

integrated with the system’s cross-asset IBOR and 

ABOR, will tremendously help clients’ front to back 

handling of alternatives.

Hugues has extensive industry experience 

within alternative asset software, from buy-side 

to vendor side, having held positions across 

consulting, sales, and product management. 

He joined SimCorp in 2015 to help strengthen 

SimCorp’s roadmap and support of alternative 

asset classes.

FOR FURTHER INSIGHT

Read the Journal articles: “Consolidated asset  

platform déjà vu: The key to competitiveness for  

alternative investments?”

Journal article: “Alternative Investments” 

http://bit.ly/2fKPfO1
http://bit.ly/2fKPfO1
http://bit.ly/2fKPfO1
http://bit.ly/2fL2Xk1


PRIVATE DEBT

Asset Classes Outlook 2017 17

A RECIPE FOR HIGHER  
INVESTMENT PERFORMANCE

IGOR GRAMATIKOVSKI, PRODUCT MANAGER FOR SETTLEMENT

One specific type of alternative investment that many 

investment managers take on in the pursuit of better 

return is Private Debt (direct loans, syndicated bank 

loans etc.). It offers returns that can often outperform 

equity and fixed income indices and is also attractive 

due to low correlation with other asset classes. 

Especially as an alternative to traditional fixed income 

investments, investing in private debt provides favor-

able returns compared to the risk taken. As a testament 

to this, Preqin recently reported that, “the private debt 

asset class received a resounding mark of approval from 

the institutional investor community in 2015, with fund- 

raising achieving a six-year high of $85.2bn in capital 

commitments.”

The challenge for the investors when it comes to 

Private Debt is to keep the operational structure 

scalable. The handling of these commitment-based 

investments (loan facilities) can be very complex as 

multiple drawdowns from borrower can result in the 

need for handling parallel terms for accruing interest 

rate, term length etc.

Payment in kind is used for loan facilities, and trading 

syndicated bank loans in the secondary market 

requires special handling of delayed settlement and 

related special fee handling. When trading in the 

secondary market you also need to keep track of 

issues like participation/assignment trades where you 

in some cases need to keep track on counterparty 

positions as well as your own.

As part of SimCorp’s Alternative Investment strategy, 

SimCorp Dimension has been enhanced to handle 

Private Debt Investments. This functionality enables a 

completely new and flexible structure for handling 

these loan facilities with the focus of supporting an 

effective and transparent workflow covering the 

investment value chain.



SEEING THE FOREST  
AND THE TREES

Focus on the details without losing sight of the big picture

RISK



MOUNTAINS,  
NOT MOLEHILLS

RISK ANALYSIS
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CUT THROUGH UNCERTAINTY 
WITH WHAT-IF-ANALYSIS 

ELSE BRAATHEN, PRODUCT MANAGER FOR RISK MANAGEMENT

What if I changed my asset allocation and the market 

went against me? What if my clients redeemed parts 

of their funds in extreme market conditions? What if  

I went into this new IPO, or a new market, or a new 

instrument type – what would that do to my overall 

exposures and potential losses? What if I traded this 

investment, would I then exceed any of my limits? 

These are just a few of the questions financial institu-

tions and investors have been asking for years and will 

continue to ask. We expect that there will be increased 

focus on conducting this type of what-if analysis across 

all holdings by simulating holding and market changes 

across all investments. 

A thorough investigation of the consequences of a 

change of investments and subsequently market 

conditions cannot be done on the back of an envelope. 

It requires strong system support to cover all holding 

types and interlinked market changes. In the years to 

come, investment managers and regulators will increas-

ingly request documentation of such investigations. 

The Solvency 2 Pillar 2 regulation is an example of this 

for insurance companies. This means the investment 

manager will need to be able to conduct what-if analysis 

in such a way that it is documented and retrievable. 

In the SimCorp Dimension Asset Manager it is possible 

to conduct what-if holding simulations simultaneously 

with applying extreme scenarios via user defined stress 

tests. This combination enables fast, precise and detailed 

analysis of different market and asset allocation scenari-

os. SimCorp is in the process of developing a Strategy 

Manager in SimCorp Dimension, which will provide an 

audit proof strategy simulation solution across all 

holdings with initial focus on fulfilling the Solvency 2 

Pillar 2 regulatory requirements.

Else holds a Master of Science in Mathematics 

and Finance. Before joining SimCorp’s Product 

Management nine years ago, she worked for 13 

years as a Risk Manager at global investment 

banks in London, Amsterdam, Stockholm, and 

Copenhagen.

FOR FURTHER INSIGHT: 

Learn more about our Risk Analysis Manager: 

http://bit.ly/2fQe1j9


MOUNTAINS,  
NOT MOLEHILLS

The sheer scale of the regulatory challenge continues to defy exaggeration 

REGULATIONS



MOUNTAINS,  
NOT MOLEHILLS

IFRS

Regulations Outlook 2017 21

COMPLIANCE IS STILL UPHILL

ARNE JØRGENSEN, PRODUCT MANAGER FOR ACCOUNTING

IFRS, the International Financial Reporting Standards 

issued by the IASB are the basis for financial report-

ing in most of the world. One of the most significant 

changes is the recent years is the new standard for 

financial instruments, IFRS 9.

Insurance companies can postpone the implementation 

of IFRS 9 to 2021, but for everybody else 2017 will be 

the last, busy sprint until the standard becomes effec-

tive January 1, 2018.

The new standard for customer contracts (IFRS 15) 

was postponed until January 1, 2018, allowing those 

who weren’t ready at the original 2017 deadline one 

more year to prepare. Those who are ready should 

perhaps start to look at the new standard for leases 

(IFRS 16) at a leisurely pace – it becomes effective  

January 1, 2019.

The new insurance accounting standard (revised IFRS 4) 

is expected published in March 2017 and will provide 

interesting reading for insurance companies and those 

who service insurance companies. The challenge is 

to obtain symmetry between the accounting for the 

insurance company’s assets (IFRS 9) and the insurance 

company’s liabilities (IFRS 4).

IFRS 9 involves a significant change to how you must/

can classify your assets (the holding categories). 

Arne has been with SimCorp since 1988 and has 

held technical, managerial, and expert positions 

since then. He has been the product manager 

for Accounting since 2002.



US-GAAP
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UPDATED PRINCIPLES  
PROVIDE FOR LESS  
COMPLICATED CLIMB 

ARNE JØRGENSEN, PRODUCT MANAGER FOR ACCOUNTING

US-GAAP is the US Generally Accepted Accounting 

Principles, issued by the FASB. FASB and IASB coop-

erate closely, but never the less sometimes come to 

different conclusions.

The new rules for recognition and measurement of 

financial instruments (ASC update 2016-1) become 

effective December 15, 2017, while there is more time 

to prepare for the new credit loss rules (ASC update 

2016-13, December 15, 2019) and the new hedge ac- 

counting rules that we received the exposure draft  

on in September 2016.

The new rules for customer contracts (ASC update 

2015-14) become effective December 15, 2017, while 

the new rules for leases (ASC update 2016-2) leave 

you more time to prepare (effective December 15, 2019).

The new US-GAAP rules (ASC update 2016-1) are only 

causing changes for the classification of equities (to 

fair value through P/L), a much less complex change 

than IFRS 9.

The two standards will introduce very similar rules for 

credit losses (prospective recognition), which are 

significantly different from the old impairment rules 

(only incurred losses).

Both standards are introducing new rules for how to 

recognize income from contracts with customers, but 

for most investment managers the changes on leases 

will probably be more significant, recognizing the 

leased item as an asset on the balance sheet and the 

contractual future lease payments as a liability.

FOR FURTHER INSIGHT: 

Visit SimCorp’s Regulatory Center of Excellence

Learn more about our Investment Accounting Manager

http://bit.ly/2gjEDJH
http://bit.ly/2fQ5Pz2
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CONQUERING  
THE K2 OF REGULATION 

GERNOT SCHMIDT - PRODUCT MANAGER – FRONT OFFICE

MiFID II is one of the biggest pieces of regulation to 

ever have hit the buy-side industry. Recent research 

suggests that the Top 400 global asset management 

companies will need to spend in excess of $1bn to adopt 

for the regulation. Depending on your business model 

it affects many functions ranging from trading over 

transaction reporting to client services and HR systems.

Even with the effective date delayed by a year to 

January 3, 2018 the sheer size of the regulation will 

require a focused and comprehensive effort from buy- 

side firms in 2017 to become compliant in time. The 

data requirements from MiFID II are wide-ranging 

and need to be addressed holistically. 

Preparing for MiFID II is not “just another database 

project”, but rather an opportunity to assess existing 

workflows in trading, regulatory reporting, and client 

management and improve governance in general. 

Many see the Order Management System (OMS) as 

the central system for achieving MiFID II compliance. 

But the regulation goes beyond the universe of clas-

sical trade data and the OMS needs to have access to 

an extended set of data to determine what reporting 

requirements exist. 

SimCorp Dimension’s IBOR architecture provides a 

golden record for positions and transactions. This 

enables asset managers to address many of the data 

requirements for MiFID II in one central application,  

effectively supporting change processes around the  

firm and lowering the cost of data governance. This  

holistic approach will benefit your Front Office through 

better data for making trading decisions and taking 

advantage of new trading venues emerging in the wake 

of the regulation.

Gernot Schmidt has 12 years’ experience working 

in SimCorp. He gained broad product and client 

knowledge from presales roles in Germany, UK, 

and North America before becoming a product 

manager for Front Office.

FOR FURTHER INSIGHT,  

CHECK OUT OUR BLOGS ON THIS SUBJECT: 

Remodeling the buy-side

Buyside firms to benefit long-term from strategic 

compliance investments

http://bit.ly/2gJaroz
http://bit.ly/2fKSZz1
http://bit.ly/2fKSZz1
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The digital transformation of client communication 

CLIENT COMMUNICATION
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TOWARDS GREATER  
TRANSPARENCY AND TRUST

IAN REES, PRODUCT MANAGER FOR SIMCORP CORIC

Investor demands are evolving and the expectation 

from investors now is to have access to their data how 

they want and when they want. This means that the 

digital channel is growing in importance with web 

tools being the only viable way to meet client expec-

tations.

To meet these emerging demands, asset managers 

need to invest more in web technologies and provid-

ing solutions for investors to access their data in a 

secure and intuitive manner. Not only do such solu-

tions need to meet the investor’s expectations, they 

also need to meet the business needs in terms of 

scalability and security to meet the challenges in “the 

web world”.

The Simcorp Coric web reporter solution helps asset 

managers meet the challenging web requirements in  

a flexible and intuitive manner, putting control in the 

hands of the people who understand the client rela- 

tionships. SimCorp also continues to invest heavily in 

the SimCorp Coric reporting solution ensuring that 

the application enables asset managers to realize 

benefits in all areas of the client reporting process. 

Focus on bringing the solution to a web interface 

while improving scalability and usability is central  

to the goals of the product.

Ian has worked in the client communications 

space for 9 years working on a range of  

different solutions with asset managers across 

the industry. He joined Simcorp in 2016 from  

Kurtosys.

FOR FURTHER INSIGHT

Check out our blog on this subject: “Operational  

evolution: from customization to configuration in  

client reporting”

Watch our on-demand webinar “Client Reporting”

http://bit.ly/2g652I6
http://bit.ly/2g652I6
http://bit.ly/2g652I6
http://bit.ly/2fQesJX
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THE NEW NATURE OF  
CLIENT RELATIONSHIPS

IAN REES, PRODUCT MANAGER FOR SIMCORP CORIC

The digital trend within the asset management world 

will have fantastic effects in terms of client service. It 

will provide clients with more direct access to their in-

vestment data than they have had in the past, but this 

could be to the detriment of the relationship between 

the investor and the asset manager as previous touch 

points disappear. 

The relationship between investor and asset manager 

is often formed through the available technology. As a 

consequence of this, the technology utilized by asset 

managers to deliver the digital transformation needs 

to cater for maintaining a strong relationship between 

investors and client services. Enriching the service pro-

vided through additional content, custom information, 

and simple communication allows the relationship to 

grow and could help to increase investor loyalty.

SimCorp continues to invest in its digital platform and 

tools. As the digital offerings become more estab-

lished, the tools to support the building and mainte-

nance of client relationships will become more integral 

to the platform. Adding further functionality to this 

end is an important focus of future developments.
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